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Meridian Co. Ltd. (OTC BB: MRDAF)

As of  2008, the term baby boomer is generally applied to anyone between the ages of  44 and
63. Members of  the boom generation comprise approximately 28% of  the adult US population and
control more than $7 trillion in wealth.  In 2004, the UK baby boomers held 80% of  the UK's wealth
and bought 80% of  all top of  the range cars, 80% of  cruises and 50% of  skincare products. More than
any other generation in history, the baby boom generation is proactive in looking for ways to stay
healthy and look better longer. The demand for healthcare products and services is expected to con-
tinue to grow for the next 20 to 30 years as the boomers age and life expectancies increase. 

Meridian Co. Ltd. (OTCBB: MRDAF) is well-positioned to benefit from the above growth
trends. The Company’s flagship product, the Digital Pulse Analyzer (DPA) provides early detec-
tion of  arterial wall stiffness and determines the biological age of  arteries. The DPA is a user-
friendly, non-invasive and powerful tool to monitor the efficacy of  treatment options, lifestyle man-
agement and reduction of  cardiovascular risk factors.

Company management considers the DPA to be an important tool for the reduction and pre-
vention of  heart disease. The DPA also measures heart rate variability (HRV). Low HRV values can
be an indicator or predictor of  several chronic conditions, including depression, anxiety, coronary
artery disease, congestive heart failure, hypertension and diabetes. 

Meridian’s newest product, the Lapex 2000 LipoLaser, uses low level laser beams to target body
fat cells. Unlike competing modalities such as liposuction and Lipo dissolve, the LipoLaser is 100% non-
invasive and pain-free, with no recovery downtown.  This non-invasive, pain free, and risk free alterna-
tive for body contouring and spot fat reduction device was based on the LAPEX 2000 which was used
in treating pain related issues. In the USA, the LAPEX 2000 has been FDA 510 (k) cleared for treating
Carpal Tunnel Syndrome.  The LAPEX 2000 LipoLaser is currently pending FDA 510 (k) clearance for
the indications relating to body contouring and fat reduction. The demand for spot fat reduction and
body contouring in particular, which costs only $150 to $200 a session, is expected to grow rapidly, not
only with medical professionals, but also in clinical settings such as medi-spas and wellness centers.

Jon Thibault
Managing Editor

www.meridian.co.kr
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RECOMMENDATION

Meridian has positioned itself  in the global
aesthetics and preventative healthcare (including
cardiovascular) markets. 

According to US Medical Device Outlook,
May 2005, published by Frost & Sullivan, the total
revenue generated from the medical device market
in the US was close to $68 billion in 2004. The rev-
enue in the US medical device market is expected
to grow an average of  11.7% annually until 2011.

The revenue from cardiovascular devices was the
highest at $12.5 billion and it was more than 23%
of  the total revenue. With the expected annual
growth rate at 16.8% until 2011, the cardiovascu-
lar device industry is expected to remain the
biggest industry in the US medical device market
for the next several years (Medical Market & Tech-
nology Information, March 2007, Medical Device
Intelligence).

To drive sales, Meridian has been active in
growing its distribution capabilities in North Amer-

Meridian Co. Ltd.

www.meridian.co.kr

Meridian ho lds  18 t e chno log y  patents  for  medi ca l  de v i c e s.
I t s  Lapex 2000 Lipo laser  o f f e r s  a  non- invas i ve  pain- f r e e  modal i ty  to  t r eat  ar eas  o f  fa t .

The company’s  Dig i ta l  Pulse  Analyz er  i s  the  on ly  FDA 510K c l ear ed de v i c e  that  non- invas i ve ly
de t e c t s  ar t e r ia l  e las t i c i t y.

Company has  over  2,000 c l i ent s  inc luding phys i c ians,  hosp i ta l s  and c l in i c s,  hea l thcar e  pr o f e s s ionals
and we l lness  c enter s  wor ldwide .

Mer id ian has  ac t i v e  d i s t r ibutors  in  Kor ea ,  the  U.S . ,  Canada,  and China.

*Market Information (As of  Dec. 31, 2007)

OTC BB: MRDAF Shares Outstanding: 35 million
Recent Price: $1.15 Market Cap: $40.25 million
52-Week Price Range: $1.75 – 0.45 Long-Term Debt: $4.2 million*
Shareholders’ Equity: ($8.71 mil)* Total Assets: $1 million*
Book Value/Share: N/A
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ica and major overseas markets. The Company’s ex-
clusive North American distributor, Meridian Med-
ical Inc. (www.meridianmedical.ca) ) has been ac-
tive in preparing the Canadian and US since its
inception in 2004. 

Meridian Medical recently entered into a
distribution agreement with Henry Schein, Inc. for
the marketing, promotion and distribution of  the
DPA in Canada. Henry Schein is the largest dis-
tributor of  healthcare products and services to of-
fice-based practitioners in the combined North
American and European markets.

In December, 2007, Meridian was granted
the Canadian Standards Association’s Certificate
of  Compliance for the DPA. This is a significant
milestone for the Company, as CSA approval will
allow the expansion of  sales of  DPAs to hospitals
and fitness centers. Management advises that CSA
approval was instrumental in securing the distri-
bution agreement with Henry Schein. 

Meridian has a distribution agreement with
Korean-based Enterone Co. Ltd. for exclusive mar-
keting and distribution of  the DPA in Korea. The
distribution agreement calls for a minimum order
volume of  approximately $3.5 million over the
three year term of  the agreement.

Meridian Medical has a distribution agree-
ment with World Scientific Instrument (WSIM) for
the marketing and sale of  the LipoLaser in Mexico.
Subject to FDA approval of  the LipoLaser for
body contouring and fat reduction, WSIM will mar-
ket and sell the LipoLaser throughout the Western
States of  Mexico, including Baja California,
Sonora, Sinaloa, Nayarit and Jalisco. WSIM has
more than 3,000 customer accounts nationwide.
The distribution agreement calls for a minimum or-
der volume of  approximately $2.7 million over the
three year term of  the agreement.

Meridian Medical also has a distribution
agreement with Preferred Medical Group of
Naples, Florida for the marketing and sale of  the
LipoLaser in Florida and Georgia. Subject to FDA
approval.  Preferred Medical will market and sell
the LipoLaser in the territory. The distribution
agreement calls for a minimum order volume of
approximately $2.3 million per year over the five
year term of  the agreement.

Distribution agreements also exist for the
marketing, promotion and distribution of  the Lipo-
Laser in Japan, Korea, France, South Africa, the
UK, Taiwan, Turkey and the Persian Gulf, includ-
ing Dubai. The Persian Gulf  distribution agree-
ment with Laser Lipo (Dubai) Ltd. calls for a min-
imum order volume of  approximately US$16
million over the three year term of  the agreement.

The demand for the LipoLaser’s pain-free,
non-invasive treatment, which costs only $150 to
$200, is expected to grow rapidly, not only in the
medical profession, but in clinical settings such as
medi-spas and wellness centers.

Legendary Grammy Award-winning singer,
songwriter Roberta Flack was introduced to the
LipoLaser by Dr. Lionel Bissoon, a prominent US
weight-loss physician. Dr. Bissoon is the best sell-
ing author of  The Cellulite Cure and has been fea-
tured in numerous print and broadcast stories in-
cluding appearances on ABC’s “20/20,” The
Rachael Ray Show, CBS's “48 Hours,” Vogue, Peo-
ple, and the New York Times. Ms. Flack has been
using the LipoLaser since November 2006 and has
lost a total of  eight inches from her abdomen.

After conducting an independent study of
the DPA, Saul Isserow, M.D., a well known Cana-
dian cardiologist, gave the DPA a positive en-
dorsement. Dr. Isserow is a Royal College certified
cardiologist, a staff  cardiologist at University of
British Columbia Hospital and Vancouver General
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Hospital and holds the positions of  director of  the
Vancouver General Hospital Centre for Cardiac
Rehabilitation and Risk Factor Management and
Associate Director of  Cardiology at the University
of  British Columbia Hospital. Plans are underway
for Dr. Isserow to participate as Principal Investi-
gator in  an IRB (Institutional Review Board) ap-
proved clinical study of  the DPA and it is expected
that the results of  the testing will be published in
a medical journal. The Company considers this to
be significant milestone in validating the efficacy
of  the DPA as a device for screening for  early
signs of  cardiovascular diseases. 

BUSINESS

Meridian is engaged in the research, develop-
ment, manufacturing and sales of  advanced med-
ical devices in the healthcare industry. The com-
pany holds five patents and has over 2,000 clients,

including physicians, hospitals, clinics, healthcare
professionals, and wellness centers in Korea, the
U.S., Canada, China, Japan and Europe.

Lapex 2000 LipoLaser

The Lapex 2000 LipoLaser is a revolutionary
medical device specifically designed to target the
rapidly growing aesthetics market. Physicians and
medical spas can take advantage of  a recurring
revenue stream as patients experience instant as
well as long-term, spot fat reduction, body con-
touring, and inch loss. 

The device is small and mobile. The retail
price ranges from $35,000 to $50,000 depending on
different enhancement packages.

Unlike competing modalities like liposuction
and lipo dissolve, the LipoLaser is 100% non-in-
vasive and pain-free, with zero downtime. Cold,
low level laser technology dramatically reduces the
size of  fat cells resulting in girth reduction virtu-
ally anywhere on the body.

The Lapex 2000 LipoLaser has recently re-
ceived a CE Mark approval in the European Union
(for body contouring and fat reduction) and FDA
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510(K) clearance in the U.S. (for body contouring
and fat reduction) is pending. Health Canada ap-
proval for body contouring and spot fat reduction
has already been forthcoming. 

Digital Pulse Analyzer (DPA)

The DPA measures and provides informa-
tion on arterial wall stiffness and the biological
age of  arteries in less than three minutes. The DPA
is a user-friendly, non-invasive device and powerful
tool to monitor efficacy of  treatment options,
lifestyle management and the reduction of  cardio-
vascular risk factors.

The device is small and mobile. It retails for
$7500.

Meridian believes that use of  the DPA can re-
duce cardiovascular disease in patient populations
through early detection and prevention, but also as-
sist in decreasing the associated financial costs of
cardiovascular disease placed on the healthcare in-
dustry. Cardiovascular disease is the leading cause
of  death for both men and women in the U.S. with
an estimated economic cost of  approximately $298
billion.

The DPA also measures Heart Rate Variabil-
ity (HRV). HRV tests the balance of  the auto-
nomic nervous system and provides early detection
of  psychological and environmental factors af-
fecting health. Studies have shown that low HRV is
a valuable indicator or predictor of  illness and
mortality, especially sudden cardiac death. Other
chronic conditions associated with low HRV can
include depression, anxiety, coronary artery dis-
ease, congestive heart failure, hypertension, and
diabetes.

HISTORY

Meridian was established in 1994 in South Ko-
rea. The Company develops, manufactures and sells
a line of  integrative medicine devices, including the
Meridian II. Sales from these and the current suite
of  products have generated sales of  approximately
$31 million to date. 

The Company went public in 2002. Its stock is
quoted for trading on the OTC Bulletin Board un-
der the symbol MRDAF. 

FINANCIAL

The Company is a 20F (foreign) filer, which
means that it reports its financial results annually.
The last financial statements filed with the SEC are
the statements for the fiscal year ending December
31, 2006. 

For the year ended December 31, 2006, the
Company had revenues of  $1.64 million, a net loss
of  $349,189 and an accumulated deficit of  $16.6
million. Financials for fiscal 2007 are currently be-
ing audited and should be released in the next few
months.
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In January, Meridian completed a private
equity financing in Korea of  approximately
US$1.91 million. The company plans to use the
proceeds to reduce its long term debt and to fund
its marketing programs in North America and Eu-
rope.

The Company intends to commence filing
quarterly financial statements during 2008, despite
its status as a 20F filer. 

The Company and Meridian Medical have
agreed in principle to the Company’s near term
acquisition of  Meridian Medical, with the intent to
cut out the North American ``middle man`` thus
increasing the profitability of  the Company.
Longer term, the Company intends to re-domicile
the Company in the US.

REVENUE PROJECTIONS

Management advises that projected revenue
for fiscal 2008 is $28 million.  Of  this 75% is pro-
jected to come from LipoLaser sales and 25% from
DPA sales.

MANAGEMENT

Hyeon-Seong Myeong has been president and
chief  executive officer of  Meridian since 1994 and
serves as director. Mr. Myeong graduated from
the Seoul National University in 1982 with a de-
gree in Electronic Engineering. From 1983 to 1988
he was section chief  of  research center for the
GoldStar (LG Electronics) Company. From 1990
to 1991 he was division chief  of  research for
Medison Co. Ltd., a large Korean medical devices
company. From 1992 to 1993 he was chief  of  the
International Technical Corporation and the vice

president of  a joint corporation with Russia (Ul-
tramed).

In Beom Park joined Meridian as head of
the development planning department in 2002 and
was appointed as a director in March 2005. Mr.
Park graduated from Seoul University, Korea, with
a degree in Sociology. From 1991 to 1998 he was
the head of  the development planning department
for Kia Techono Co. Ltd. Mr. Park is also a founder
of  Eduevision Korea Co. Ltd.

COMPETITION

Meridian competes against companies that
have greater financial, marketing, distribution and
technical resources 

The competition for the DPA includes the
CV Profile  for $40,000. Diagnostic Inc.  The ma-
chine retails for $40,000 and is primarily used for
research in the United States.  

Similarily, the EndoPat 2000 distributed by
Itamar Medical is also used for clinical research and
it retails for $22,100.

Another competitor is Heart Rhythm Instru-
ment’s Nerve Express, which only measure heart
rate variability  and retails for $9000.

The competition for the LipoLaser includes
Cynosure, which markets the Smart Lipo. The
Smart Lipo retails for $94,000 and is an invasive
procedure requiring a surgeon training MD to per-
form treatments. 

Another competitor is Syneron Medical
which markets the VelaShape, a device which has
also received the CE mark for non-invasive body
contouring and for temporary reduction of  cel-
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lulite. The device has FDA and Health Canada ap-
proval for lipolysis. The device retails at $120,000.

Another competitor of  note is UltraShape
which markets the UltraShape device. The retail
price for this unit is $110,000. The device is Health
Canada approved for lipolysis, but not FDA ap-
proved. 

RISKS

Meridian’s markets are subject to rapid technological
change and so the Company’s success depends primarily
upon its ability to develop and introduce new products. The
Company will also need to successfully execute its business
plan and maintain strategic distribution partnerships.

David Bernard
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Jon Thibault
Managing Editor
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Meridian Co, Ltd.
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RXHN.OB
Rexahn Pharmaceuticals 1-06 1.75 2.25 +28.57 Sell
AMEX:UTK
UTEK1 3-06 13.75 12.45 -9.45 Buy
NASDAQ:SIRI
SIRIUS Satellite Radio 6-06 4.48 2.94 -34.38 Buy
NASDAQ:GORX
GeoPharma 10-06 4.05 3.34 -17.53 Buy
AMEX:DIL
Dyadic International 10-06 4.23 5.30 +25.30 Buy
MACM.OB
MacroChem 3-07 0.59 0.38 -35.59 Buy
AMEX:UXG
US Gold 5-07 5.58 3.21 -42.47 Buy

VBDG.OB
Vertical Branding 7-07 0.75 0.45 -40.00 Buy
NASDAQ:HEPH
Hollis-Eden Pharmaceuticals 8-07 1.73 1.84 +6.36 Buy
OTGO.OB
Organic To Go Food Corp. 10-07A 1.81 1.50 -17.13 Buy
OLGX.OB
Osteologix, Inc. 10-07B 1.35 1.60 +18.52 Buy
NASDAQ:TBUS
DRI Corporation 11-07 3.03 2.15 -29.04 Buy
NGLPF.OB
Nevada Geothermal Power 12-07 1.20 1.25 +4.17 Buy
GFRE
Gulf Resources Inc. 1-08 2.76 2.76 0.00 Buy
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